


‘Rural Rhythm .. .’ 


Sweet music to the ears of 
one suburban resident is the 
Steady pounding of the Gar- 
denhire Bros. 24-L as it puts 
down a 266-foot water well 
for his home near Lakeland 


Florida. 























; in larger, more profitable industrial 
and municipal jobs can be yours when 
you own a big-reeled Bucyrus-Erie 28-L. 
Having an extra strong derrick of lattice 
box construction, a heavy duty power 
plant, and plenty of spooling capacity, the 
highly mobile 28-L can put down holes of 
“barrel” diameters with both speed and 
efficiency. In addition to these features, 
you'll find that the 28-L, despite its size, 
operates with all the ease and responsive- 
ness of smaller Bucyrus-Erie models. 


For the opportunity to bid on the “big” 
work with its greater profit margin and 
added prestige, do as many other success- 
ful contractors have done — select a 
Bucyrus-Erie 28-L, 
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| NOTHING MOVES 
below the surface 


BUT WATER 















a Injector Pumps, originated by Jacuzzi, have 
_ revolutionized water pumping. And Jacuzzi 
Ize, Injector Pumps today, embodying many exclu- 
ve- sive patented features, are still way out in front 

in efficiency, economy, dependability. With 

only one moving part and no moving parts in the 
ig” well, service and upkeep are negligible. Pump 
ind requires no lubrication hence no contaminating 
>ss- water. Whenever you recommend Jacuzzi for 
i ‘Automatic Water” you can be sure of an en- 





thusiastic satisfied customer. 









17'S EASY 70 SELL 
We believe Jacuzzi has the finest ee 
bunch of Pump Dealers in America 
IN and we back them up accordingly. 
w49 m ° ° 
Write today for Jacuzzi catalog illus- 
trating Jacuzzi’s complete line for 
deep and shallow wells. 










PUMPS & WATER 
SYSTEMS 


JACUZZI BROS., INC. 
Originators of Injector Type Pumps AND THEY KEEP YOU SOLD 


RICHMOND « CALIFORNIA 
PLANT ALSO AT ST. LOUIS, MO. 
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© This fleet of modern Studebakers enables 
Goldbeck to move rapidly from one job. to< 3° =. “ae a é 
another..Beck-Goldbeck is at the extreme left, jg Eiite allie iain 





mie ‘The Goldbeck Well Drilling 
Co., the oldest solid tool drill- 
ing firm in the Fox River Val- 
ley section of Wisconsin, is 
proud of its record and 

accomplishments through a 
half century of well drilling 






























service. 


garry years of drilling experi- 
ence! That's quite a record for 
any modern drilling concern. Yet, 
for more than half a century and 
through two generations, the name 
of Goldbeck has been prominent in 
the water well drilling field in and 
around Appleton, Wisconsin. 

Until his death three years ago, 
Albert A. Goldbeck was the senior 
member of the firm which was then 
called Goldbeck and Son. He had 
taken up well drilling, as a_profes- 


@ (Top) One of the firm's first drilling rigs 
was this ancient cam and treadle machine. 
The rig’s wood frame is 50 years old. 


e (Center) While a Readi-Mix truck pours 
concrete footings for a new office building, 
Goldbeck’s 24-L drills a 200-foot air-con- 
ditioning well alongside it. 


e@ (Bottom) On the shores of Lake Win- 
nebago, a 22-W puts down a 100-foot, 
six-inch well for the Lustron lake cottage 
of an excavating contractor. 




















sion, when still a young lad. He 
started out with a_horse-powered 
rig, later switched to steam, then 
gasoline-driven machines. 

The Goldbecks had the first all- 
steel machine in their vicinity, an 
Armstrong No. 35, and were also the 
first drilling firm in the area to 
change from rope to cable-operated 
rigs, 

Today, the firm is called the Gold- 
beck Well Drilling Company. The 
late Mr. Goldbeck’s son, Beck H., 
and his son-in-law, Ralph E. Stark, 
are business partners. Mrs. Stark 
handles the various bookkeeping 
problems, while head driller, Ernest 
Buss, and two helpers are other em- 
ployees. 

Beck Goldbeck has been actively 
engaged in the firm’s well drilling 
activities since he left high school 
except for wartime service in the 
Navy. The Navy farmed Beck out to 
the Seabees for five months during 
which time he had charge of all 
drilling equipment on the Island 
of Guam. 

While in’ the. service, he also 
drilled in Virginia and California. 

Stark, however, is an even older 
hand at the drilling game, having 
worked as a helper for Frank Plan- 
nert of Black Creek, Wis., for many 
years before joining the Goldbeck 
concern. The 62-year-old Buss has 
been associated with the firm for 
over 30 years. 


Solid Tool Veteran 


According to Goldbeck, the com- 
pany is the oldest solid tool drilling 
firm in the vicinity of Appleton. In 
the course of 50 years, its well drill- 
ing equipment has progressively 
changed until today it owns two 
modern Bucyrus-Erie’s. With a 22-W 
and a 24-L, the firm handles jobs 
anywhere in Wisconsin. 

If the job demands movement to 
some other locality, Goldbeck and 





Ls “Soak 


@ Goldbeck’s drillers always work on a 
platform. Here, co-partner R. E. Stark 
is operating the 24-L as it drills an 8- 
inch water well for a construction firm's 
main office. 


Stark are fully prepared. A fleet of 
mobile trucks helps to move the rigs 
and necessary service supplies from 
one location to another. The 22-W 
is mounted on a new 114-ton Stude- 
baker while the 24-L is set up on a 
3-ton, 5-speed Reo. In addition to 
the drilling rigs, Goldbeck and Stark 
also own two Studebaker pick-ups 
and another 114-ton Studebaker 
which is used as a service truck. 
Both partners like their 24-L rig 
the best. In Goldbeck’s own words, 
“It’s a machine we know can handle 
anything that’s in the contract.” 
This factor is especially important 
in the territory Goldbeck and Stark 
cover because, in Wisconsin, the 
State Board of Health requires that 
any well which is put down must be 
at least six inches in diameter. ‘To 
achieve this, the driller needs a good, 
heavy machine. Then, when wells 
are run down deep, the driller can 











| 


Col DBECK 


WELL, 
SoRILLing : 
‘ aij 3 LET 


i348 


Co RE waa 
cKH 








carry down a regulation hole with 
little or no trouble. With the state 
water table gradually dropping low- 
er and lower, both Goldbeck and 
Stark expect the shallow well field to 
go down deeper, too. 


Drill Varied Wells 


For the most part the Appleton 
drillers handle farm, suburban, and 
industrial wells although some air 
conditioning jobs and elevator shaft 
projects have been undertaken. The 
wells have ranged from 65 to 600 
feet in depth and from six to 24 
inches in diameter. The firm has 
contracted also to drill test holes for 
county bridge construction and to 
take soundings in gravel pits. 

Years ago, Beck’s father did some 
blast hole drilling in the limestone 
quarries which abound in the Apple- 
ton area. He also put down some 
test holes in the zinc and lead min- 
ing fields of southwestern Wisconsin. 

When drilling in the Appleton 
area, Goldbeck and _ Stark often 
encounter peculiar underground 
formations. Limestone ordinarily 
comprises the upper strata with sand- 
stone below it. Bedrock ranges from 


the top of the earth’s surface down 
to several hundred feet below it. 
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On a recent job, Stark and Buss 
were putting down an air condition- 
ing well for the Edward H. Meyer 
Construction Co., which was erect- 
ing a new ofhce building, a ware- 
house and some service shops on 
the outskirts of Neenah. In a gravel 
pit, located across the highway and 
just west of the job site, bedrock had 
been previously encountered only 
four feet below the surface. About 
one-half mile to the east, Goldbeck, 
putting down a residential well, had 
struck bedrock 70 feet below the 
surface! With such a sharp slope to 
contend with, Stark and Buss didn’t 
know what to expect. They finally 
struck bedrock, however, at 60 feet. 


* 


Drilling Problems Occur 


Unexpected trouble turns up often 
in any well driller’s experiences, and 
Goldbeck and Stark have had their 
share. A short time ago, they were 
putting down a 6-inch, 150-foot well 
for Charles Seaborne’s lakeside cot- 
tage, located at High Cliff on the 
shores of Lake Winnebago, near 
Appleton. When the hole was 150 
feet down, they ran into boulders. 
In trying to pull the pipe back, 
however, a drive-shoe came off. After 
four days and three blastings, the 
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Appleton drillers succeeded in shov- 
ing the drive-shoe off to the side and 
in getting the pipe past it. 
Goldbeck’s father also licked a 
tough one while he was still actively 
engaged in the well drilling business. 
On a drilling job north of Appleton, 
the pipe always kept pulling apart. 
He started the job with 10-inch pipe 
and finished it with 4-inch. While 
putting down the hole, the elder 
Goldbeck kept encountering quick- 
sand and boulders right down to the 
rock. He kept cutting his pipe size 
until he finally got the well down. 


Encounter Unusual Flow 

Despite their wide range of experi- 
ence, a well turns up now and then 
that mystifies both Goldbeck and 
Stark. In the summer of 1948 they 
encountered one of these while put- 
ting down an 8-inch, 365-foot well 
for the Wisconsin Rendering Co., 
Menasha. This well, in which the 
water level was just 15 feet from the 
surface, had only a 15-foot drawdown 
while pumping 840 Gpm. 

In mid-1948, the Appleton firm 
handled another unusual job, this 
in downtown Neenah. A depart- 
ment store there was attempting to 
put down a 16-inch hole for its 
elevator shaft. In fact, they had 


already started the job by hand. 
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They ran into hardpan formations 
and had to ask Goldbeck to complete 
the job for them. As the basement 
for the building had been built al- 
ready, the drillers didn’t dare blast. 
So, they had to set their rig up on 
the first floor so that they could keep 
pounding away until the shaft was 
completed. The rig, incidentally, was 
set up on timbers which were located 
in the exact center of the building. 

With today’s business conditions 
definitely pointing toward a shift 
from a seller’s market to a buyer's 
market, Goldbeck and Stark are be- 
coming more and more aware of 
the value of advertising their busi- 
ness. Naturally, any firm that has 
been prominent in the same locality 
for over 50 years has a good repu- 
tation behind it, a reputation that 
can be the source of much of its 
business. Goldbeck himself has stated 
that ‘‘a satisfied customer is our best 
advertising.” 


Advertising Media 


Nevertheless, the Appleton firm 
does run an advertisement each week 
in the local newspaper, and is also 
planning on being represented in 
the classified section of the next 
Appleton phone directory. Goldbeck 
also utilizes a roadside billboard, 


(Continued on page 24) 




























Pennies 


pees the story of an eastern 
airline that recently mailed 500 
postcard advertisements. Results so 
astounded the company’s sales man- 
ager that an immediate and revolu- 
tionary change was ordered in the 
airline’s advertising plans and _poli- 
cies. 

The postal card mailing cost the 
company an overall total of $14.83. 
This sum included postage, the stock 
on which the advertising message 
was written (since I-cent government 
postal cards were used), and the 
overhead cost involved in addressing, 


Make Dollars 


By David 


Varkstein 


sorting and mailing the cards to a 
select list of prospects. 

A steady newspaper campaign, 
costing around $40,000 a year, had 
worked a slow increase in business 
over the years. These 500 penny ad- 
vertisements brought in business (di- 
rectly traceable to the mailing) that 
came to over $9,000—for a total cost 
of less than 15 greenbacks! 

This result so surprised the sales 
manager that he ordered tests made. 
Other penny advertisements were 
sent out hurriedly to discover wheth- 
er the result of the first mailing was 


For any drilling contractor who is interested in ringing up sales 

and in turning a penny investment into a dollar profit, here’s a 

way for him to use 1-cent advertisements effectively in his 
business. 

















an exceptional stroke of luck or 
whether the firm had been missing 
something all of its 20 years. 

Again, the penny ads _ brought 
home the ticket reservation bacon. 
So a revolutionary change was or- 
dered in the advertising policy. 
Henceforth, the advertising appro- 
priation was to be concentrated in 
postal card mailings. The result? A 
jump in business so large that com- 
pany executives are still scratching 
their heads. 

What does this mean to you, a 
well drilling contractor? Because 
postal card mailing sold airline seats, 
will they also sell for you? Penny 
postal cards have been used with great 
success to sell everything from auto- 
mobiles to lipsticks. And they have 
proven very successful for many ad- 
vertising-wise drilling contractors 
who have used Uncle Sam’s little 1- 
cent piece of paper to build booming 
sales. 

One drilling outfit in Chicago de- 
cided to test the advertising effective- 
ness of the penny postal card. Because 
the owner of this company was a 
shrewd businessman, he wanted to 
know not only if penny advertise- 
ments could pull, but also how they 
compared with the other forms of 
advertising he had been using. For 
this reason, each postal card was 
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® Be sure t put in an action hool 


keyed with an identifying number in 
the street address so that results could 
be easily traced. 

When the records were completed, 
the owner found that his penny 
postal cards, at a lower cost, had 
pulled nearly double the dollar re- 
sults of the next most effective adver- 
tisement. 


Postal Cards Aid Selling 


Of course, this does not say that 
penny postal cards are the world’s best 
advertising method. There is no one 
best way to advertise. Often, penny 
cards pull lower results than other 
kinds of advertising. A well-balanced 
advertising program would never de- 
pend on a single method or medium. 
But that simple postal card, which 
costs only a penny to carry your mes- 
sage to the prospect, can do a whale 
of a lot of selling. Postal card adver- 
lising is a method that can help any 
driller bring in the dollars. 

To make postal card advertising 
eitective, you must observe two im- 
portant rules: 

(1) Pick a good ofter to advertise, 
one that will be a true “leader.” 
It either must be low in price or a 
great number of prospects must need 
it at the particular time you send 


(Continued on page 24) 
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Prevention Of Fire 
On Farms Aided By 
Running Water 
 escation the National As- 


sociation of Domestic and 
Farm Pump Manufacturers designat- 
ed an entire month as “Water Sys- 
tems Month.” Their adopted slogan 
was “Profit Grows When Water 
Flows.” The Association tried to 
give residents of suburban and rural 
areas a series of pictures, showing 
the connection between running wa- 
ter and profit. 

In a radio address presented over 
an eastern station, an executive of 
a well-known manufacturing con- 
cern, which makes pumps and water 


systems, “‘painted” a profit picture 


which should be of particular inter- 


est both to the driller, who lives in 
a rural area, and to the farmer, the 
potential customer there. We refer, 
of course, to the relation which 
this executive showed existed be- 
tween an adequate water system and 
the prevention of disastrous fires on 
the farm. 

He pointed out that, while run- 
ning water cannot reduce the cost of 
a farmer's fire insurance in dollars 
and cents, the installation of sufh- 
cient faucets and additional outdoor 
water outlets can, nevertheless, add 
to farm safety and to the owner's 
peace of mind. Naturally, 25 gallons 
of water placed immediately on a 
small fire can well be worth 2,500 
gallons some ten minutes later. Thus, 
the protection assured by having 
running water under pressure is a 
most profitable item, one which we 
feel the driller might advantageously 
stress in his business dealings with 
the farmer. 

Too, there are other sales points 
drillers might consider as they do 
business with the farmer, and we 
are calling them to your attention 
for what they are worth. We mention 
them here in order that you, as a 
member of the water well drilling 
industry, may have the facts on hand 
when the opportunity presents itself 
for discussing water system facilities 
and fire prevention with the farmer. 

Water well drillers might point 
out to the farm owner that an efh- 
ciently planned and installed water 
system has proved to be more than 
mere insurance when a farm fire 
does break out. It can be a solid 
wall between farm property and one 
of the deadliest and costliest of the 
farmer's enemies—a precaution that 
helps prevent fires as well as put 
them out in their early stages. 

In this connection, the driller can 
call the farmer's attention to the 
statistics—statistics which show that 
on farms alone there is an average 


(Continued on page 20) 
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PEERLESS PUMP PLANT AT INDIANAPOLIS, IND. 


19 ACRES OF MODERN PLANT FACILITIES 
DEVOTED EXCLUSIVELY TO MAKING PUMPS 


Here is one of America’s most modern basic Peerless pump designs, to the high 










pump factories. Peerless Pump’s new 
plant at Indianapolis is devoted entirely 
to making pumps and handling pump 
service. All types of pumps in the Peerless 
line, horizontal centrifugal, deep well 
and close-coupled turbines, Underwriters’ 
approved fire pumps and domestic water 
systems are made and serviced in this 
plant. No expense has been spared in 
tooling Peerless-Indianapolis to insure 


caliber of Peerless personnel and to Peer- 
less’ extensive manufacturing facilities at 
Los Angeles, California, and they com- 
bine to make available as comprehensive 
pump service as is offered to pump owners 
and buyers anywhere. Peerless-Indianap- 
olis is open for your inspection. You 
are cordially invited to see for yourself 
how Peerless-Indianapolis will exactly fit 


your needs 
for pumps 
and pump 
service. 


accurate pump production; testing facili- 
ties at Indianapolis are being incorporated 
into one of the largest pump laboratories 
in the country. Add these factors to sound 
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Dallas 1, Texas; Fresno, Calif.; Los Angeles 31, California 
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NEWS OF THE MONTH 





Badger Drillers 
Re-elect Officers 


Wit a registration of approxt- 
mately 125 well drillers, man- 
ufacturer’s representatives, and 
exhibitors, the Wisconsin Well Drill- 
ers, Inc., held their 2Ist annual 
convention at the Androy Hotel, Su- 
perior, May 13 and 14. 

After registration proceedings the 
opening day, well-attended technical 
sessions Claimed the convention spot- 
light. One paper, presented by O. A. 
Muegge, State Sanitary Engineer, 
dealt with the necessity of logging 
wells and outlined the benefits de- 
rived therefrom. Several other pa- 
pers, delivered by representatives of 
General Electric Co., pertained to 
new developments in the pumping 
field. 

The afternoon program on_ the 
second day was highlighted with lec- 
tures by Prof. E. F. Bean and Prot. 
F. TP. Thwaites of the University of 
Wisconsin geological department. 
Prot. Thwaites explained the details 
of the laboratory tests of drilling 
samples and their importance to the 
drillers and the State Geological 
Survey. 

Prot. Bean’s paper discussed the 
possibility of locating economically 
important minerals, gems, gold and 
silver and principally the possibility 
of detecting uranium ore in various 
areas of Wisconsin. It was revealed 
that there was little possibility of 
finding any appreciable quantities 
of precious metals and ores and that, 
although some uranium bearing ores 
may exist in the pre-Cambrian gran- 
ite, concentration of ore appears to 
be out of the question. 

Re-elected to their posts as direc- 


tors of the organization were Earl 
Acker, Milwaukee, and Ken Schae- 
fer, Oshkosh. At a later business 
session, the Board of Directors unan- 
imously re-elected all officers of the 
group, namely: George Galloway, 
Milwaukee, president; Pat Mastrian, 
Wentworth, first vice-president; Iva 
Brown, Brandon, second vice-presi- 
dent; Schaefer, treasurer; and Ralph 
Nienow, Merrill, secretary-counsel. 


Hoosiers Hold 
Annual Meeting 


EMBERS of the Indiana Well 
Ni Drilling Contractors Associa- 
tion convened their 18th annual 
meeting at Fort Wayne on May 153. 
The two-day convention featured 
election of ofhcers for 1949-50. George 
Bojrab, Fort Wayne, was named 
president, succeeding Robert O. Sri- 
ver, South Bend. Retained in office 
for the coming year are J]. J. Moser, 
Terre Haute, vice-president; W. L. 
Gordon, Churubusco, treasurer; and 
H. K. Carr, Greentown, secretary. 
Directors are Charles Zuber, Fort 
Wayne; H. R. Lamb, Carmel; and 
Robert L. Clark, Indianapolis. 

Several addresses highlighted the 
convention. C. V. Youngquist, chief 
engineer, Ohio Water Resources 
Board, spoke on “Ohio's Experience 
with Well Codes”; Herbert C. Angs- 
ter, executive secretary, Association 
of Pump Manufacturers, on “What 
the Water System Means to the Well 
Driller’; F. H. Klaer, U. S$. Geologt- 
cal Survey on “Ground Water Levels 
in Indiana”; T. M. Kingsbury, Indi- 
ana Department of Conservation on 
“Well Records and Their Value”; 
and Max Barrett, State Board of 
Health, on “Well Drilling and the 























State Board of Health.” The Hon. 
Henry W. Branning, mayor of Fort 
Wayne, delivered the address of wel- 
come. 


Ohio Group To Hold 
Equipment Exhibit 


N July 29 and 30, the Ohio Well 
a) Drillers Association will hold 
a unique exposition at the Frank- 
lin County Fair Grounds, Hilliard, 
Ohio. According to E. D. Allen, 
association secretary, the show will 
be strictly a well drillers project. It 
will include demonstrations and dis- 
plays showing the advances made in 
the field of equipment and well drill- 
ing engineering. 


Water Levels Low 
In Several States 
ae and ground-water sup- 


.® plies continue deficient in 
northern Wisconsin and the upper 
peninsula of Michigan, according to 
the monthly water bulletin which 
was issued May 6 by the U. S. Geolo- 
gical Survey. Water levels in observa- 
tion wells were lower at the end of 
April than a year ago, and in most 
wells, were at the lowest April levels 
for at least five years. 

In northern Wisconsin, stream 
flow has been generally below nor- 
mal during the past year. In_ the 
northern peninsula of Michigan, 
however, ground-water levels did rise 
slightly during April. Nevertheless, 
the average level is still a foot lower 
than a year ago. It is apparent that 
unless several substantial rainfalls 
are received, serious power shortages 
will occur during the ensuing sum- 
mer months. 

The report also mentioned that 
ground-water levels range from a 
record high to a record low in the 
New England States and in New 
York. Key observation wells were 


checked and it was found that 
water levels were well below  nor- 
mal in April throughout Maine, 
New Hampshire, and _ sections of 
Massachusetts. In Connecticut and 
on Long Island, however, record or 
near-record high levels were ob- 
served. 

In California, the report contin- 
ued, water levels in the main coastal 
basin in Los Angeles and Orange 
Counties are still about 10 feet below 
those of the low-water period of 
1936. Just west of the City of Long 
Beach, water levels are still about 
32 feet below the Apr., 1936, mark 
even though they remain on_ pat 
with last year’s readings. 


The ground-water situation in 
Arizona was also discussed in the 
report. According to the bulletin, 


less water is being pumped this year 
than in previous years in the areas 
where surface-water supplies are sup- 
plemented by pumping from wells, 
because of the increased supply of 
surface water. As a result, lateral 
movement of water beneath these 
areas is gradually filling the depres- 
sions in the water table caused by 
previous heavy pumping. ‘This later- 
al adjustment of the ground-watet 
levels has caused the water levels to 
rise in wells within these areas, and 
to decline in wells in adjacent areas 
from which water is moving to re- 
plenish the water-table depressions. 


Jacuzzi Introduces 
New Turbine Pump 


T has been announced by Jacuz- 
E zi Bros., Inc., Richmond, Cali- 
fornia, that the firm’s new submer- 
sible turbine pump is now available 
for distribution and installation 
throughout the United States, Can- 
ada and Mexico. 
According to the manufacturer, 
the turbine pump is designed to op- 
erate while completely submerged 
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Macwhyte Hi-Lastic’s ‘‘built- 
in’”’ elasticity allows tools to 
strike sharp, hard blows. It 
keeps the bit turning better 

. reduces tendency for the 
hole to get out of round and 
for the bit to channel. Like 
all Macwhyte’s Wire Lines, 
Macwhyte ‘‘Hi-Lastic’’ Line 
is internally lubricated. Cir- 
cular lists and describes all 
Macwhyte Cable Tool Drill- 
ing and Sand Lines. 


Ask for Circular No. 49-14 o71 


Get the correct line for your equipment from 


MACWHYTE 
COM PANY 


2939 Fourteenth Avenue, Kenosha, 
Wisconsin, or any authorized 
Macwhyte Distributor or Mill Depot 








below the water level in the well and 
is especially recommended for irri- 
gation and industrial use. High 
pressure units are designed tor 
sprinkler irrigation and both domes- 
tic and industrial pressure systems. 

Two types of pumps are being 
offered. One is a high-pressure, com- 
pact, multi-stage, closed-impeller 
type for 6- and 8-inch diameter wells. 
The other is a higher capacity, multi- 
stage, open-impeller type for wells 
with a minimum diameter of 10 
inches. 

An illustrated bulletin, describing 
details of these pumps, can be se- 
cured by writing directly to the 
manutacturer. 


Wachs Co. Makes 
Portable Pipe Saw 


NEW air-powered pipe saw, to 
Z be known to the trade as the 
Wachs National Pipe Saw, has been 
announced by The E. H. Wachs Co., 


Novel Drill Mount 





@ Mounting his Bucyrus-Erie 22-W on 
an army surplus half-track has enabled 
this Milwaukee driller, Walter Berner, 
to beat that tough Wisconsin weather 
and to work year-round. Neither spring 
thaws and rains nor winter snows present 
any problem for Berner. He finds this 
unique mounting for his rig takes him to 
any job he has to handle. 
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SUBMERGIBLE 
WATERWELL 


oS 






FOR WELLS WITH 
4” CASING OR LARGER 
40 FEET TO 500 FEET 


This compact, amazing mew pumping unit is 
daily gaining greater and greater acceptance. 


Ww i Developed from the basic design of REDA 
= oilfield pumping equipment, these small horse- 

x : power pumping units have the same rugged 
pen eee . construction and economical performance built 


into them. 


For simplicity of installation, economy and de- 


pendability of operation, ask for Reda Water- 
well Pumps. 





NOTE THESE FEATURES! 

e@ Capacities to 1620 gallons per hour 

e Lifts to 500 feet 

® Simple installations—Screw on to 
discharge pipe and lower below 
fluid level of well 

@ Noisless Operation—Motor-Pump 
submerged in well 

® No Priming 

@ No Gears, belts, or reciprocating 
parts to wear and give trouble. 

@ No Maintenance Worries—Motor 
lubricated for life and sealed at 
factory 

@ Only uses one column of pipe 
throughout entire system 


COMPLETE 
DETAILS! 


NOW AVAILABLE 


5g HP—1101—2201 Single Phase—60 Soon available in 3 phase models of 
Cycle. 114 HP—220v Single Phase— larger horsepower. 
60 Cycle. 


Dealers and Distributors — here is your chance to get in on 
the ground floor. A good profit earner ! 


ZOMBTERWET ON 
REDA PUMPCO. 
Saeruesvinie, 08 


FOR 20 YEARS THE LEADER IN HIGH LIFT SUBMERGIBLE 
PUMPING EQUIPMENT 
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1525 N. Dayton St., Chicago 22, IIli- 
nois. According to the manufacturer, 
it can cut cast iron or steel pipe from 
12 to 48 inches in diameter at the 
rate of two inches per minute by using 
a steel milling cutter which requires 
only 85 pounds of air pressure for op- 
eration. The machine, it is claimed, 
can be easily adjusted for different 
pipe sizes. 

The pneumatic pipe saw is port- 
able, weighing 265 pounds and can 
be handled and set up by two men 
in about 15 minutes. It is strapped 
tight to the pipe by two silent type 
chains that act as flexible ring geai 
for positive feed and automatically 
compensate for pipe “swells and ir- 
regularities.” As it cuts, it travels 
around the pipe 

Cuts above ground are made by 
rolling the pipe on skids while under 
ground cuts require only 14-in. clear- 
ance in the ditch. 


Set Water System 
Offered By Crane 


* HE Unimatic, a new single-unit 
& shallow-well jet water system, is 
now being offered by Crane Co., 
Chicago, Hlinois. According to the 
manutacturer, it is so designed that 
it is ready to operate after two con- 
nections have been made—one_ to 
the well and one to the plumbing 
system. The pump mechanism is 
inside the tank, and a capacitor-type 
electric motor, pressure gauge and 
pressure switch are externally mount- 
ed on the tank. 

The Unimatic will be available in 
4- and 14-hp sizes with tank capaci- 
ties of 17 and 30 gallons. Rated 
water-delivery capacities with a 15- 
foot suction lift will range from 230 
to 410 Gph at pressures of 40 to 20 
psi for the small pump, and from 
500 to 795 Gph at the same pressures 
for the large pump. 

Additional information can be 





obtained by writing directly to the 
manufacturer at 836 S. Michigan 
Ave., Chicago 5, Ill, or from any 
Crane dealer. 


Officials Seek O.K. 
To Drill New Well 


*EEKING permission to drill a 
& new $50,000 well in the city’s 
South Mountain watershed, officials 
of the Orange (N. J.) water depart- 
ment recently presented their request 
again to the State Water Policy Com- 
mission in Trenton. Commission 
approval for the project would sig- 
nalize the start of an $800,000 im- 
provement program by the water 
department. Of this sum, $70,000 
would be spent on a 6,600-foot intake 
pipe line to lead to the new well. 

The well would supplement three 
others now in use and would provide 
Orange with 100% potable water 
from well sources. The peak daily 
average of the three wells now in 
use is 3,800,000 gallons. An addi- 
tional 200,000 gallons is procured 
from a reservoir. If the drilling of 
the new well is approved, the reser- 
voir water would be used only in 
emergency Cases. 


Well Yields Fish 
Along With Water 


‘INCE 1933, residents of Pathkow, 
9 Saskatchewan, Canada, have re- 
lied upon the village’s 215-foot mu- 
nicipal well for their water supply. 
However, there has been “something 
fishy” about the whole arrangement 
for the past seven years. 

The “fishy note” was interjected 
in 1942 when fish, ranging from 
fingerlings to four inchers, were 
pumped up along with the drinking 
water. Where they come from and 
how they got into the well continue 
to puzzle the villagers. 














Woodmanse Names 
New Sales Outlet 


Ym@*HE Woodmanse line of farm 

s water systems, wind mills, pump 
jacks and hydrants now are chan- 
neled to the jobbing trade through 
Wodtke Sales Co., factory represent- 
atives with offices at Cedar Rapids, 
Iowa, according to an announce- 
ment by A. H. Steenrod, vice-presi- 
dent of Woodmanse Mfg. Co., Free- 
port, Illinois. 

Steenrod said that the Wodtke 
firm will represent Woodmanse in 
eastern, central and southwest states 
and will introduce to the trade the 
newest Woodmanse development, the 
“Jet” water systems. 


Aneient Windmill 
Stili Pumps Water 





e@ This ‘Dutch flopper’ windmill, 61 
years old, still supplies water daily for 
a livestock watering trough. 


4 N the Sawyer farm, three miles 
from Brownsville, Oregon, 
stands a “Dutch flopper” windmill. 
Built 61 years ago, it has worn out 
four pumps while furnishing daily 
water supplies for Sawyer’s stock. 
The aged mill still keeps bringing 


DEPENDABLE 


FOR 93 YEARS 


MCDONALD 
WATER SYSTEMS 


J Hydro-Jet systems for 
| deep or shallow wells 


& 
Reciprocating deep | 
well systems. 





J Reciprocating shal- 
) low well systems. 


Completely 3 
Packaged" s-* 
tank mounted 

shallow wah 
systems. 


WRITE FOR LITERATURE. 


A. Y. MCDONALD MFG. CO. 
Dubuque, lowa 
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All Our Luck 
Has Been 
Hard Work 


Down in Natchez, Mississippi 
while drilling for water, they 
struck oil bearing sand. Damn, 
some folks have all the luck. 


Take us. We've worked for 
years building a better Pump Jack. 
Problems and more. problems, 
headaches galore. But it’s paid off. 
Folks who lift water 100 ft. or 
more with our Jacks say they‘re 
rugged, dependable — efficient. In- 
stead of luck, we’re happy with 
hard work and satisfied customers. 


Your customers would be satis- 
fied with Jensens and you can tell 
them why if you write 1016 Four- 
teenth Street, Coffeyville, for free 
literature today. A penny post 
card will do. 


JENSEN 


BROTHERS MFG. CO. 


COFFEYVILLE, KANSAS, U.S.A. 








an adequate supply of water to the 
surface for its owner. Occasionally, 
a pitcher pump wears out or a rusted 
nail lets a board fall from one of the 
mill wings. But, a new pump is set 
in or a new board nailed on, and the 
mill keeps turning out its daily flow 
of water. 

This Dutch flopper has only two 
diagonally set wings, or wind pad- 
dles, besides the tail guide-wing. It 
was constructed of locally grown 
wood and has a 2x4 crossarm to 
which wing-slats have been nailed. 
Into this, the drive shaft, with its 
usual offset, is fixed and set solidly 
in a wooden frame. The mill legs 
are peeled poles, built into the 
frame and mounted on a rock base. 


Legion Opens Drive 
To Aid Injured Child 


AST August, a_ tragedy befell 

4 three families within and 
around the village of Lake Odessa, 
Michigan. While driller Delbert 
Meyers and his helper were tearing 
down their rig upon completion of 
a job, the machine’s derrick came in 
contact with a high tension power 
line. Meyers, his helper, and the 
farmer for whom the job was being 
done were killed instantly. And an 
8-year-old boy, Chuckie Meyers, was 
severely burned on his head, hands, 
feet and wrists. 

Although very little hope was held 
for Chuckie’s recovery, the youngster 
pulled through after 13 weeks of hos- 
pitalization and several skin grafting 
operations. He now faces three to 
five years of additional hospitaliza- 
tion in order to restore what is left 
of his hands and to gain some use for 
them. 

The American Legion Post, Num- 
ber 112, of Lake Odessa is currently 
making a drive aimed at raising 
funds to educate and train the Mey- 
ers lad for some of the good things 
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For Dependability 


Always Specify 


McDONALD 


SUCKER RODS 


Equipped With 


Rust-proof Alligator Grip Bronze 


OR COATED IRON COUPLINGS 





i 
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The unique alligator grip feature on the bronze 
coupling makes it a physical impossibility for loose- 
ness to develop and its extreme lightness (11% Ib. as 
compared to the 2% weight of the conventional steel 
coupling) greatly increases the efficiency of the pump- 
ing action. On windmills the slightest breeze will 
furnish sufficient power; on motor-powered pumps a 
greater volume of water can be handled. 


Right: Bronze rust-proof a!- 
ligator grip coupling. Very 
iron coupling. Rust resisting light, yet strong as steel. 
and strong. 90% copper base prevenis 
rust or flaking. 


Left: Conventional coated 


Insist on the Best 


For Further Information See 
Your Dealer or Write Direct to: 


McDonald Lumber Company 


LAWRENCEBURG INDIANA 
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of life. Harold ‘Tischer, post com- 
mander, reports that those who wish 
to make contributions should send 
the same to The Chuckie Meyers 
Trust Fund, Care of American Le- 
gion Post, Number 112, Lake Odessa, 
Mich. 


Fire Prevention ... 


(Continued from page 10) 


annual loss by fire of $100 million. 
This is nearly a third of a million 
dollars tor every working day in the 
year. 

It is true that ladders, axes, chemi- 
cal extinguishers, etc., can help to 
stop fires. But, really adequate and 
instant fire protection can best be 
provided by the farm electric water 
system. This is especially true where 
a pressure or gravity storage tank 
of 1,000 or more gallons capacity has 
been installed by you, the driller. 
Although a hose delivering a flow 
of even seven or eight Gpm will hold 
the ordinary fire in check if noticed 
in time, both storage and capacity 
are desirable for complete fire protec- 
tion. A large quantity of water must 
usually be provided by both storage 
and pumping. Thus, a wise driller 
might find it profitable to urge his 
farm customers to check their water 
system facilities whenever he contacts 
them concerning other drilling jobs. 

Of course, it is very possible that 
the farmer won't be interested in 
such a large water system. If such 
is the case, it can be worth the 
driller’s time to mention that many 
potentially destructive fires can be 
put out, too, with small pressure 
systems of about 350 to 500 gallons 
capacity per hour to which an ordi- 
nary garden hose and nozzle have 
been connected. Hydrant outlets 
could be located on all sides of the 
barn and at strategic points for the 
rest of the buildings. 


Drill For Water 
But Strike Gas 


RILLERS, seeking water but 
e 8 finding supplies of gas instead, 
made “news” in two widely-separat- 
ed sections of the country recently. 
In New York, a water well was being 
drilled on the farm of Edwin R. 
Carlson, a Town of Varick super- 
visor. The drillers struck natural gas 
at 200 feet, and brought in a good 
supply at 285 feet. 

A few days later, a driller for the 
Silvis Hardware Co., Sheboygan, 
Wisconsin, struck natural gas on the 
Martin Rosche farm while drilling 
for water. The gas began wafting out 
of the 6-inch shaft at a depth of 110 
feet. The find was believed to have 
little, if any, commercial value so 
the well was capped. 


Texas Enacts 
Water Control Bill 


N underground water control 
A bill has been signed into Tex- 
as law by Gov. Beauford H. Jester. 
The new law vests title to under- 
ground water in the owner of the 
land and provides a system of op- 
tional and voluntary regulation 
through the formation of conserva- 
tion districts. Districts can come into 
existence only through the petition 
and vote of property-owning, tax- 
paying residents. 

A district will cover one under- 
ground water reservoir or subdivi- 
sion thereof. The area included is to 
be designated by the State Board of 
Water Engineers after notice and 
hearing. Appeal from the order can 
be taken to the courts. 

Authority of a district, each of 
which will be governed by five di- 
rectors, will include research and 
education, control of conservation, 
preservation and prevention of un- 
derground waste. 




















FROM THE MAILBAG 





Dear Sir: 

About four years ago, | drilled a well 
for a butter company. My helper and | 
drilled in rock to a depth of 221 feet. At 
the 215-foot level, | took a sample of the 
water and found it to be pure and fresh. 
But, in drilling the last seven feet, we struck 
a strong sulphur water vein which affected 
the water's taste. 

Now, the owner of the well wants me to 
try to fill up this hole with cement and 
thereby shut off the sulphur water. Do you 
think we will be able to do this? 

We would appreciate any information 
you could give us on cement grouting for 
the sanitary protection of wells. 


E. A. C. Canada 


We note the sulphur water vein 
was struck at a depth below 215 feet 
and the well drilled in rock only to a 
depth of 221 feet. Thus it would be 
difficult to recommend any method 
of plugging this short space. It may 
be too short for a cement plug to do 
much good. 

It might be worthwhile to consider 
what is done in the oil fields in such 
instances. ‘There, short plugs are 
often made by driving lead wool into 
the hole and tamping same with 
tools, which has proven quite suc- 
cessful. The lead plug is capped with 
a foot or so of cement. 

In place of a lead plug a split wood 
plug would probably do just as well 
and cost onl a fraction as much. Of 
course, there should be one or two 
feet of cement grout above the plug. 


Diviner Hits Water 

VOMETHING new in the art of 
% water divining came to light 
recently when the Stoystown (Pa.) 


Water Co. decided it needed a new 
well but didn’t want to dig a lot of 


test holes. A local water diviner, 
Dave King, was called in to handle 
the job. 

Now, most “water witches” detect 
underground water by using a divin- 
ing rod or peach tree twigs. King, 
however, favored a simple pair of 
wire pliers. Armed with same, he 
walked slowly across a plot of ground 
until he 


for the water company 
found water. Drilling proved him 
right. 





A NEW HIGH 


in WATER SUPPLY 
(AUTOMATIC) 


Here’s the “latest word.” 
The generous use of clear, 
wholesome water delivered 
with Aurora-Jet economy 
and noise-free dependabil- 
ity leaves nothing more 
to desire. 





SHALLOW 
WELL 


WATER 
SYSTEMS 


AURORA-JET 


— for 





watering feeder 
stock, hogs, dairy herd, 
milk coolers, irrigation, 
implement and car wash- 
ing—AND—for laundry, 
dishwashing, baths, gar- 
den watering—A ND— 
strong emergency streams 
for Fire Protection. EASY 
TO CONVERT SHALLOW 
TO DEEP WELL. 












Write for Descriptions 











58 Loucks St., Aurora, Illinois 











Garnishment By Driller’s Creditors 


N most, if not all states, a creditor 
cannot reach funds in the hands 
of a third person, by garnishment 
proceedings against the debtor where 
the amount, if any, due from the 
third person to the garnished debtor 
is uncertain. Much less is an owner 
of land subject to garnishment by a 
contracting driller’s creditors if the 
drilling contract has not been sub- 
stantially fulfilled. This last point is 
well illustrated by a decision of the 
Texas Court of Civil Appeals in the 
case of Hall v. Nunn Electric Co., 183 
S. W. 13. 

In the Texas case, a drilling con- 
tract called for a well producing 


MYERS PUMP BUYERS 





are 
your 


best 
sales 
boosters ! 





Top off every well-drilling job with a 
reliable Myers Pump installation—that’s 
how to keep your rigs busier and your 
profits climbing. Because Myers quality 
assures lasting satisfaction. And satis- 
fied customers are your ‘“‘star salesmen.” 


THE Ff. E. MYERS 
& BRO. CO. 
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1,100 gallons of water a minute. The 
well was not producing more than 
450 to 500 gallons per minute when 
abandoned by the drillers. The court 
said that the contract could be read 
as requiring “that 1,100 gallons of 
water per minute, over a weir, run- 
ning into the ditch, should be regu- 
larly afforded from the well under 
construction, before’ the owner was 
bound to pay anything. “A well 
pumping 450 to 500 gallons per min- 
ute is not such a well.” 

The courts observed that it is a 
fundamental that if nothing is due 
from a third person to a debtor 
there can be nothing subject to 
garnishment. 


“‘Capacity’’ Clause 


(An interesting contention was 
made in the case as to the effect of 
the “capacity” clause of the drilling 
contract. ‘The contract called for 
the installation of pumping equip- 
ment by the drillers, as well as drill- 
ing of the well. The clause in ques- 
tion specified that the “Equipment 
is guaranteed to deliver 1,100 gal- 
lons,” etc., and it was argued that 
this did not mean that the well 
must flow that volume. But the court 
decided that the contract, read as a 
whole, necessarily meant that che 
well must have that capacity.) 

The driller’s creditors contended 
that even if there were no money in 
the landowner’s hands belonging to 
the drillers, there was equipment 
partly installed and partly unin- 
stalled which belonged to the latter, 
on the garnishee’s land, and that, 
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* TRUSTWORTHY _ 
SINCE 1900 


Its Exclusive Features for 
Preferred Performance 


Use Acme’s Underreamer to increase hole size 
below casing ... so to lower casing and 
shut off water or cave-in. Reams faster. . . 
avoids key-seating . . . rounds out flat hole. 


Acme's Reamer—with exclusive 3-cutter unit 
assures advantages over common 2-cutter 
types. Unique construction assures solid backing 
while reaming . . . cone seats firmly around 
cutters, inside .. . keeps out dirt. . . cutting 
gauge constantly held (except for normal cutter 
wear). 
. See cutter views (left). Collapsed 
Fig. 142 for “‘f d ” tame 
3-Cutter or “free and easy” in-and-out 
Underreamer of hole. Expanded for under- 
Collapsed reaming operation. No jarring 
(Left) into casing . . no broken cutters. 


Body made from 1-SOLID forg- 
ing ... no sub to unscrew. Hard 
surfaced cutting edges. All parts 
of PREMIUM-grade steel .. . 
correctly heat-treated . . . for 
maximum field service. 


Cutters 
Expanded 





If you don't have Acme’s Fi 

g. 142 featured 
— — Pag oe above is one of 78 
cat of ce be Acme TRUSTWORTHY 
h tah ‘ —— “well Cable Tools shown in 
lormation for Water new Catalog for Water 
Drillers—mail penny pos- Well Drillers. 
tal TODAY for your copy. 








Acme Fishing Tool Co. 


PARKERSBURG, W. VA. 











SURPLUS 


WELL PULLING RIGS 


For Sale 


COMPLETE ASSEMBLY 
with All Necessary Tools 


17 Chevrolet 4x4 1% ton 
cargo trucks and— 


3 GMC 6x6 1'4 ton cargo 
carriers, all with 36 foot 
tripods (18 foot sections), 
and winches, front mount- 
ed. Capacity — 10,000 Ibs. 


Trucks’ capacity—250 feet 
of 8 inch casing. 


5 International 6x6 3 ton 
oil field rig trucks with 
winches, front and rear, 
capacity—40,000 lbs. Self- 
raising boom on rear of 
trucks. 


Each rig is complete with ap- 
proximately 70 items of tools, in- 
cluding chain tongs, pipe dollies, 


pipe elevators, wrenches, etc. 


for information and details write: 


SOUTHERN CALIFORNIA 
EDISON COMPANY 


Transportation Dept. 
P.O. Box 351, Los Angeles 53, Calif. 











therefore, the garnishment proceed- 
ing was good at least as to such equip- 
ment. But the Court of Civil Appeals 
decided that the equipment was not 
in the landowner’s possession in such 
sense as to be subject to garnishment 
on a theory that he did have posses- 
sion. The court said that ‘‘the prop- 
erty was simply left upon his land,” 
and that he was not claiming it. 
Arthur L. H. Street 
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ifty Years... 


(Continued from page 7) 


located along one of the main high- 
ways between Menasha and Apple- 
ton, for advertising purposes. The 
sign is so constructed that it lights 
up at night when the headlights of 
passing automobiles strike the letter- 
ing. 


Penny Advertising 


(Continued from page 9) 


them the penny advertisement. For 
instance, if a great number of resi- 
dents in your area have large gardens 
or beautiful lawns, sell them on the 
idea that water from their own well 
will be cheaper in the long run than 
their present method of watering 
their properties. 

(2) Be sure that you send your 
penny advertisements only to good 
prospects—people who should and 
can logically buy drilling service 
from you, people who need what you 
have to sell, can buy it at your price, 
and are within easy buying distance. 
Families building new homes out- 
side the area served by a public water 
system are good prospects these days. 
Buttonhole their business while their 
homes are being built. Offer to have 
their wells producing when they 
move in. 

People who live too far away are 























only one form of dead weight on the 
mailing list. The lists to which your 
penny ads go must be checked regu- 
larly to make sure that they are 
not slowly dry-rotting. People die, 
change their residences and_ their 
buying needs. The person who was 
a hot prospect last year may be only 
mildly interested now. He may not 
be at all interested next year. 

A practice that one Southern drill- 
er found effective is to keep lists on 
3x5-inch cards. He separates the 
cards into three divisions. On blue 
cards, he puts the names of those 
who are top prospects. On pink cards 
go the names of those who might 
buy. On white cards are the names 
of those whom he only hopes dimly 
to land. 


Check Mailings Carefully 


He keeps a careful check. When- 


of the mailing is marked on the 
card. If four mailings go out to a 
blue card name without any re- 
sponse, the name is shifted to the 
pink card list. If four more mailings 
fail to produce an inquiry, the name 
goes on a white card. 

Card advertisements can be simple 
messages put on penny government 
postals; or they may be complicated, 
carefully-planned jobs complete with 
pictures and fancy layouts. For ex- 
ample, you can buy photographic 
cards from any of several national 
companies that specialize in photo- 
graphic advertising. These cards are 
not printed reproductions. Each is 
an actua! photograph. In quantities, 
they can be purchased for about two 
cents each. 

You can have cards printed in the 
size of a regulation government card, 
affixing a I-cent stamp to the address 
side. This allows you to use colored 
stock and to be fancier than possible 
with an ordinary government postal 





DEMING TURBINE PUMP 
SAVES MORE THAN 


*3500°2° PER YEAR 


FOR OHIO MANUFACTURER 





Well Drillers who 
sell Deming Turbine 
Pumps as COST- 
SAVERS know how 
to meet today’s 
“Buyers’ Market” 
conditions! 


Every company today is looking for ways 
and means to cut costs. That fact is one 
reason why we have what is called a Buyers’ 
Market." Many companies paying high costs 
for water are “wide open prospects” for 
Deming Deep Well Turbine Pumps because 
these pumps are actually COST-SAVING 
EQUIPMENT! 


The example of an Ohio Manufacturer who 
saves more than $3500.00 per year with a 
Deming Deep Well Turbine Pump is only 
one of hundreds of similar installations. 
Available in capacities up to 3000 G.P.M. 
and with various types of heads to meet a 
wide diversity of power drive conditions, 
Deming Turbine Pumps offer well drillers an 
ideal way to build good business today. Write 
for free BULLETIN 4700-8 which gives you 
all the facts about Deming Turbine Pumps. 


THE DEMING COMPANY 
530 BROADWAY e« SALEM, OHIO 
Write for FREE Bulletin 4700-8 


PUMPS AND WATER SYSTEMS 











card, Specially printed cards can also 
be of unusual size. 

But the simplest, cheapest and 
most practical penny advertisement 
you can use is the government postal 
card. It is cheapest because for the 
price of the stamp, you also buy the 


paper stock and save the time 
and money otherwise spent affixing 
stamps. 


You can have a message printed, 
with pictures and text. Or you can 
do as many highly successful con- 
tractors have done—send a simple 
typewritten message. This message 
can be duplicated at very low ex- 
pense by mimeograph, Ditto, or 
almost any standard duplicating ma- 
chine. A public stenographer can 
handle the job, saving you printing 
costs. 

Most penny advertisers have found 
it a wise practice, however, not to 
use longhand for the message. Long- 
hand, even that of the most legible 
writer, is never as easy to read 
typewriting. If it’s hard to read, not 
many prospects are going to try. 
That means you'll see lower dollar 
results. 


Keep Sales Message Short 


The advertising message should 
be kept short but no important part 
of the salestalk should be omitted. 
A postal card has only a limited 
amount of space and crowding all 
of this space with copy tends to make 


the card look illegible. Be terse, but 
bear down hard on selling your 
service. 


In writing the copy, use a chatty, 
personalized style. Remember that 
a penny postal card is like a letter in 
many respects. It arrives addressed 
to one person only. So, in your 
selling, talk to one reader only. Make 
your claims and your selling argu- 
ments specific and personal. 

For example, instead of saying that 





“thousands of people” will be satis- 
fied, pleased or even overjoyed, say 
to the reader that “you” will enjoy 
these benefits. Talk as you would to 
a friend—directly and personally. 

Don’t waste time coming to the 
point. Say what you want to in the 
opening sentence. And remember, 
nothing interests the reader as much 
as his own personality, welfare, 
health, wealth and happiness. So 
when you describe what you have to 
sell, tell about it in terms of what it 
will do for the reader. 


Use An “Action Hook” 


At the end of the postal card copy, 
insert what advertising men call an 
“action hook.” This is an appeal to 
the reader to act without delay. It 
is equivalent to asking for the order 
in person-to-person selling. Any per- 
sonal sales talk that did not conclude 
with a request to buy would be do- 
ing less than half of its job. 

Even if you only say, “do it now,” 
put in that action hook. One good 
wav to make it stick is to make the 
offer for only a limited time—then 
the customer has a reason for acting 
immediately, 

Whether you do it simply or 
whether you devise a special reason 
for quick action, be sure that the 
end of your penny advertisement 
impels the reader to do something 
about your offer immediately. Make 
him pick up his phone then and 
there to give you a ring. Make sure 
you ecduale your phone number. 
Make sure, too, that your address is 
complete. Add a short direction if 
your offices are located off the beaten 
path. 

Penny postal cards that carry your 
message to the prospect for a copper 
are one of the world’s best advertis- 
ing buys. Many a successful business 
has been built on penny advertising. 
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— Buy Bucyrus-Erie Drill Tools 


Built with Experience 


Ride the profit line to better, faster drill- 











ing. Equip your rig with tools from 
the complete Bucyrus-Erie line — 

and you benefit by the more than 
80 years of experience that goes 


into their manufacture. 

Tool wrench set made of 
carbon steel, heat-treated. 
Reinforced flange and jaw 
design assures exceptional 


strength at light weight. 





Swivel wire-rope socket 
with open side permits in- 
spection and resetting of 
mandrel without breaking 


You Get 
Better Efficiency 


From the quick-gripping fishing sockets to 
the long, penetrating bits, every detail of 





design originates in the field for better effi- 





ciency on your jobs. Every Bucyrus-Erie drill 





tool is designed to help you get the best foot- 


Long-shanked : 
Regular Pattern age and save you the most time. 


bit for better 
penetration. 


and Bigger Earnings 


Where profits are tied to man-hours and footage, 
you can depend on the complete line of Bucyrus- 
Erie drill tools to cut drilling time, deliver better 
footage per hour — and earn more money for 
you. Ride the profit line, buy Bucyrus-Eries and 


you buy long-lasting top performance. 
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Trainer: “Well, old) man, I'm 
afraid you're licked now.” 
Boxer (gazing dizzily): “Yes, I 


guess you're right. I should have 
got him in the first round when he 
was alone.” 


Godowsky, not long in this coun- 
try, met a friend on the street and 
stopped to talk. “My brudder he is 
doing good in this country,” bragged 
Godowsky. “I am working for him 
and he is running a clinic.” 

“A doctor, yet?” replied the friend. 

“A doctor, no! Clinic and_press- 
ing, yes!” 


“How do you feel after your ride 
on the horse?” 

“Gosh, I never thought anything 
filled with hay could be so hard!” 


Rastus: I hear you all’s been sick, 
Mandy. What did the. doctor say 
was wrong? . 

Mandy: He says I's sufferin’ from 
acute indiscretion. 


Two ladies who had not seen each 
other for some time met on_ the 
street. 

“Oh, Jane,” cried one excitedly, 
“I’ve had a lot happen to me since 
the last time I saw you. I had my 
teeth taken out and a new electric 
stove and refrigerator put in!” 


Lady in restaurant: “Why don't 
you shoo your flies?” 

Proprietor: “Well, you see, it was 
hot today so I thought I’d let them 
run around barefooted.” 


Heedless of an impatient queue 
behind him, a Scotchman at a Grand 
Central ticket window counted his 
change very carefully three times. 

The ticketseller watched him sour- 
ly. “Well,” he said, “are you finally 
satisfied it’s right?” 

“Aye, mon,” said the Scot angrily, 
“but only just right.” 


A man who had reached the ripe 
old age of one hundred and four was 
being interviewed. ‘The reporter in- 
quired, “What is the reason for your 
longevity?” ““The real reason I’m 
over a hundred,” he confessed, ‘‘is 
that I've never taken a drop of liquor 
in my life.” 

Just then there was a terrible crash 
in the next room. “What on earth 
is that?’ asked the reporter. 

“Oh, that’s my father. He always 
makes an awful racket when he’s 
drunk.” 


Judge: “So you left your wife. Do 
you realize you are a deserter?” 

Accused: “Well, your honor, you 
may be right. But if you knew my 
wife you'd know I'm not a deserter 
but a refugee.” 


After his fourteenth  highball, 
Jackson staggered out of Clancy's 
bar, and crashed head on into the 
corner lamppost. Rubbing his fore- 
head sadly, he next tripped over the 
fire hydrant. Reeling across the side- 
walk, he somersaulted down the steps 
of Mrs. O’Reilly’s basement, and 
landed in a bloody heap. “T”’ hell 
with it,” he told himself as he curled 
up for a good sleep. “I might as 
well stay here ‘till the parade passes.” 
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South Milwaukee, Wis. 


DRILLS FOR SALE 


Drilling machine, bandwheel 
type. Semi-mounted. 36 ft. tel- 
escopic derrick, rubber shocks, 
wood construction. In good 
condition with cables, % drill 
and % sand line, calf reel. 
Martin Mastrian, 502-4th Ave., 
East, Superior, Wis. 


Loomis No. 114 300 ft. ca- 
pacity. Good mechanical condi- 
tion. Mounted on = 214-ton 
International. With or without 
tools. Olen Marshall, Monroe, 
Mich. Phone 1920-J. 


71 Speed Star, 2 years old 
in A-l condition. Mounted 
on Chevrolet 4 x 4 truck, new 
string 6” tools. Price com- 
plete $3000. J. Glen Stone, 
Soddy, Tenn. 


One Marvel well drill model 
800. Mounted on 1941 Inter- 
national truck. Complete with 
6” tools and cables. All in 
good condition. Price $2800. 
Inquire: Jansky and _ Zito, 
R.F.D. No. 1, Patterson, N. Y. 


DRILLS FOR SALE 


Failing rotary drill mounted 


on 1947 K7_ International 
truck; priced for quick sale, 
$6250, drill rod, bits, tools, 
etc. Fred Butler, Box 1832, 
Casper, Wyo. 


New’ Bucyrus-Erie 22-W, 
never been used. Type D for 
truck mounting, equipped with 
casing reel, bull reel spool- 
ing device, rubber-insulated 
sheaves, price $3900 fob Louis- 
ville, Ky. Price of a new ma- 
chine similarly equipped $4235. 
First man here with the cash 


gets it. Diehl Pump and Sup- 
ply Co., 800 Fehr Ave., Louis- 
ville, Ky. Phone Clay-8871. 


Dempster 4-pump rotary hy- 
draulic drilling machine, trail- 


er mounted, pneumatic tires. 
Machine in good shape. Price 
$1800. Also 1 Lyle Boring 


machine with boring rod, au- 
gers, etc. Price $450. H. O. 
Parkert, Hooper, Nebr. 


National Rotary 
19 x 2 model. Includes 4% x 6 
high pressure pump in good 
condition; 600-ft. new inrod 
drill stem; table; bowl 
i two core barrels, 
and 44”; 15 or 20 bits. Price 
complete, $4,000. Young Drill- 
ing Co., P. O. Box 5294, Sono- 
ra, Texas. 


Pulldown, 


Model N Fort Worth spud- 
der, complete with tools. "46 


2-ton Chevrolet truck, all in 
first-class condition. om 
Lock, P. O. Box 453, Van 


Horn, Texas. 


Business for Sale 


Well established well drill- 
ing and pump business in 
Vineland, New Jersey. Machin- 
ery to make our own strainers 
as we only have sand to drill. 
Average well depth &7 feet. 
Charge for four inch wells, 
$4 per ft. We have our own 
home-made machine, which 
averages 50 feet per day. Com- 
plete line of tools for 3 to 8 
inch wells. Office and show 
room, 38x48 feet. Stock room 
and shop, 38x44 feet. 9-room 
semi-bungalow, with insulated 
garage attached. Four trucks, 
if desired. Gus Hauser, Wey- 
mouth Road, Newfield, N. J. 





DRILLS FOR SALE 


Beal core drill complete 
with 100 ft. of drill rod and 
5” and 6” driils. Operated 
by Wisconsin 4 cylinder. 
Has steel derrick. Equipped 
with roller bearings. Now 
operating and in very good 
condition. May be seen in 
operation if desired. Priced 
$1925 for quick sale and im- 
mediate delivery. P. F. Beal 
& Sons, Brewster, New York. 


71 Speed Star, three years 
old, excellent condition. 
Mounted on 1936 White truck. 


With or without tools. Lo- 
eated in Central Virginia. 
Box 303 


Bucyrus-Erie 33-W, equipped 
with LeRoi D-201 heavy duty 
gasoline engine and mounted 
on 1939 International truck. 
Telescopic derrick with rubber 
shock absorber. Good condition. 
$2000 less tools. O. L. Norman 
& Son, Dickson, Tennessee. 


71 Star, A-1 condition. Two 
years old, mounted on No. 40 
International truck. Priced rea- 
sonably. Reply Mr. Howard 
Morrill, Box 46, Ruskins, Fla. 


3/2 Keystone mounted on 5- 
ton Autocar. With or without 
tools. Good condition. J. 
Phaneuf, R.D. 2, Plattsburgh, 
N.. ¥. 


1 model 71 Speed Star with 
55 ft. telescopic derrick, power 
derrick hoist, calf reel, 1200 
ft. each 54” and %” cables, 
mounted on Chev. 4x4 with 
front end winch—all in excel- 
lent condition. Price $5,000. 
Duval Drilling Company, 3843 
Hollingsworth, Jacksonville, 
Florida. 


Ideco 10 with telescopic der- 
rick. Without tools. Good 
condition, one year old. Power 
derrick hoist. Mounted on 1938 
Dodge truck. Has cat heads. 
Price $2300. AA Ace Well 
Drilling Co., 5754 N. 68th St., 
Milwaukee, is. Telephone 
UPtown 3-0820. 


(continued on page 30) 








DRILLS FOR SALE 


(continued from page 29) 


1—No. 44 Standard Cyclone 
Air Speed spudder drill, 35 
HP Continental 6-cylinder gas- 
oline engine; 36 ft. telescoping 
derrick, power derrick and ex- 
tension hoist, with guard over 
all gears, stem guard, cat head 
guide. 1—414%4”x20’ drill stem. 
1—set drill jaws 44%” in diam- 
eter. 1—5” swivel socket for 
wire line. 2—drill bits to cut 5 
and %” holes 6’ lengths. 1— 
4%”x16’ Dart valve bailer. 
2—tool wrenches, 314” square. 
1—wrench bar and chain tool 
tightener. 700 ft. 5%” drilling 
cable. 700 ft. %%” sandline. 
1—Quick change bailer link 
heavy pattern. Complete as 
listed—$4416. All of the above 
is new material. T. K. Mus- 
grove and Son, Mansfield, Ark. 


Business for Sale 


Well established well drilling 
and pump business in central 
Wisconsin. Modern Bucyrus- 
Erie equipment including full 
line of drilling and _ fishing 
tools for 4” to 24” wells. Also 
trucks, forges and everything 
to make up a complete well 
drilling and pump service. A 
-eal opportunity. Box 282 


Attention 
Colorado Water 
Well Drillers 


The following advertisement 
is being placed in Colorado 
ranch, livestock and weekly 
newspapers, over our signature. 


“Attention Ranchers Do 
you want a water well 
drilled? Write us for list 
of responsible drillers, for 
best service, best price.” 


We want every responsible 
water well driller in Colorado 
to receive benefit from this 
advertising and our other serv- 
ices. If you are not a member 
and are a responsible driller, 
then join up. Write Colorado 
Water Well Drillers Associa- 
tion, 603-8th St., Greeley, Colo. 


Star 71—Equipped Continen- 
tal engine, mounted on Chev- 
rolet truck with 40 ft. tele- 
scoping mast. Complete string 
tools, 6” & 8” holes, 2%” x 
3144” API joints. 750 ft. 5%” 
eable and 3” sand line. Ma- 
chine practically new. Price 
complete — $4500. Vaughn Dib- 
ble & Son, Mount Dora, Fla. 
Phone: Mt. Dora 3735. 


No. 14 Cyclone mounted on 
"38 Chev. truck. Spring head 
for wire line. With or without 
tools. J. Phaneuf, R.D. 2, 
Plattsburgh, N. Y. 


DRILLS FOR SALE 


Bucyrus-Erie 21-W drill com- 
plete with cat head, tool guide, 
pipe braces and mounted on a 
1937 2-ton Diamond T truck. 
Drill is approximately 1% 
years old and new motor was 
recently installed providing ex- 
tra power and _ throw-out 
clutch. Priced right. Gordon 
Scammon, Box 431, Roundup, 
Montana. 


BUSINESS OPPORTUNITY 

Well established turbine 
pump deal in the Salinas Val- 
ley of California. Climate 
ideal. Agents for Layne & 


Bowler, also domestic pumps. 
Lot in city limits. Two build- 
ings, 1—40x100; 1—30x60. 


Two houses, 1—2-truck garage. 
Rental income $100 per month. 
Good equipment and _ trucks. 
$30,000 cash will handle. Last 
2 yrs. pump sales have been 
$140,000 each year. For full 
details write Nunes Well Serv- 


ice, 35 Griffin St., Salinas, 
California. 

21-W Bucyrus-Erie water 
well drill. New in August 


1948, mounted on 1% ton 1936 
Federal truck. Truck over- 
hauled and in good condition. 
Drill like new. Price $3,200. 
22-W _ Bucyrus-Erie water 
well drill. Complete with cat- 
heads, casing reel and _ tool 
guide. Mounted on 3-ton 1938 
Dodge truck. Truck recently 
overhauled and in good con- 
dition and equipped with 
power winch. Drill purchased 
new February 1948. Price com- 
plete $4,800. E. D. Underwood, 


Box 26, Clovis, California. 
Bucyrus-Erie 21-W — drill. 
New Nov., 1948. On 4 rubber 


tires, all tools. Ray Sewell, 
Rt. 6, Versailles, Ky. 


Fast rotary rig on °42 Ford; 
380 feet drill pipe—$4250. Also 
105 CFM air compressor $450. 
Bill Myers, 20 Jackson St., 
Hayward, California. 


Sparta No. 10 wood frame 
machine with shock absorber. 
Trailer mounting with good 
rubber. 31'-6” derrick and cas- 
ing reel. Machine in good 
running condition. May 
purchased with or without 
cables. L. J. Becker, Clayton, 
Wisconsin. 


Bucyrus-Erie 21-W drill 
mounted on truck. Machine 
and truck in good condition. 
500’ of 5%” drilling cable and 
sand line. Price complete in- 
cluding truck $1500. Harold 
Burtness, Orfordville, Wiscon- 
sin. 


DRILLS FOR SALE 


Howell No. 120, modern, all- 
steel drill, mounted on a 1935 
Dodge 114-ton truck, in good 
re with new paint. 600 ft. 
of *%” drilling line and 300 ft. 
of % sand line few months 
old. Machine bought new in 
1939. Rig operating every day. 
Will sell with or without tools. 
Price reasonable for quick sale 
at $1400, without tools. Amos 
Retzlaff, Luxemburg, Wiscon- 
sin. 


MISC. FOR SALE 


20,000 ft. of 5. a 16” I.D. 
T & C No. 14 cas 

20,000 ft. of 65,” TD. T&C 
No. 17 casing 

10,000 ft. of 8% "12. T2& o 
No. 24 casing. 

All of the above pipe is in 
excellent condition, ready for 
immediate delivery by truck 
or railroad car. 

This pipe is priced to sell. 

No order too small to get 
our immediate attention. 

Write, Wire or Phone 
THE INTERSTATE PIPE & 
SUPPLY COMPANY, MARI- 
ETTA, OHIO. PHONE 2468 


For Sale: 1 new wood band 
reel for 35 Armstrong machine. 
Price $50. Layne-Northwest 
Co., 6005 West Martin Drive, 
Milwaukee, Wis. Phone Spring 
4-9221. 


Type “F” trailer mounting 
for Bucyrus-Erie 21-W_ rig. 
Two steel wheels in front and 
owner-made dual tire wheels 
in rear. Tongue for team or 
tractor. Five months old. 

Box 306 


Surplus new truck chassis 
ideal for mounting drill rigs. 

International model KB-5, 
114-ton, dual rear wheels, tires 
7.50x20, 8 ply, 135” wheel base, 
reinforced frame, oversize ra- 
diator, ABC brake control, 
power take off installed. 


Chevrolet model HCAB 2- 
ton, dual rear wheels, tires 
8.25x20, 10 ply, 149” wheel 
base. Box 305 


NEW NAVY SURPLUS 
60 TON HYDRAULIC JACKS 


60% OFF 
WATSON STILLMAN MFGR. 
Jacks ideal for casing pull- 
ing operations. Two pieces. In- 
dependent hand pump. Jack 
unit plus flexible copper. Pipe 

for safe operations. 
List Price $280 
SALE PRICE $112 
BERKELEY DISTRIBUTORS, 
Inc., 16 Johnson Ave., Dept. 
D., Hackensack, New Jersey. 
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Fifty Years of Drilling in the Fox River 
Valley 


The Goldbeck Well Drilling Co., the oldest 
solid tool drilling firm in the Fox River 
Valley section of Wisconsin, is proud of its 
record and its accomplishments through 
a half century of well drilling service. 


Pennies Make Dollars 


For any drilling contractor who is interest- 
ed in ringing up sales and in turning a 
penny investment into a_ dollar profit, 
here’s a way for him to use |-cent adver- 
tisements effectively in his business. 


Editorial 
Prevention of Fire on Farms Aided by 
Running Water. 

News of the Month 


Badger Drillers Re-elect Officers. 
Hoosiers Hold Annual Meeting. 

Chio Group to Hold Equipment Fx*'bt. 
Water Levels Low in Several States 


Bargain Counter 
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